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Ultimately, whatever route 
suits you best, be assured 

that the journey ends the same. 
Fulfilling your dream of owning a 
home is still your destination.

As a future homebuyer, you will 
have to decide among various 
loans types, including FHA, 
and conventional loans. Before 
selecting the umbrella portion of 
your loan, there are other details 
for your consideration. 

Get Pre-Approved/
Fill Out Application

A pre-approval provides 
numerous benefits of 
information. After taking this 
step, you have a better, yet 

incomplete, picture of what to 
expect next. You need to find 
out how much you qualify for 
and how much you may have 
to pay in taxes and insurance, 
for example. This step will help 
transition into filling out a 
complete mortgage application. 
This phase may also identify areas 
that need improvement so you 
can get the best loan possible. 

The application puts everything 
into focus. It’ll detail your 
finances, assets, salary, tax 
returns, debts and sources for 
down payment. This information 
is vital securing a loan — but 
what kind?

OBTAINING
FINANCING
AND APPRAISAL
Securing the financing to purchase your home in Boise may 
include some detours. There are a variety of paths you can take.
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Now that the paperwork on the 
essentials of your finances are in 
line, there are a few linear steps 
to take before you are handed the 
keys to your dream home. 

1. Select the type of loan. Will 
it be an FHA or a conventional 
loan? Will the terms be adjustable 
or fixed-rate? This decision will 
depend on your needs and your 
current and future financial 
situation. 

2. Once you and your lender plan 
out your strategy in the form of 
the loan type, an underwriter 
will review your documents 
to ensure everything lines up. 
Additional information may be 
requested, but you may be too 
busy with other essentials, such 
as reviewing an appraisal or 
removing contingencies on your 
purchase agreement.
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3. You’re within steps of getting 
approved. In order for this to 
occur, you will have to meet 
some conditional factors, 
which may include income 
verification (again) and proof 
that homeowner’s insurance has 
been obtained. Once conditions 
are met, closing is the next step. 

4. Now that conditions and 
contingencies are met, your 
lender will deliver documents 
to a title company. From there, 
the title office will prepare 
documents that will need to 
be signed before the title is on 
record.

The Appraisal Process

Now that you have selected the 
type of loan and have a clear idea 
of its terms, a bank will conduct 
an appraisal of the home. It is an 
unbiased estimate, or the true 
market value, of a home. This 
information is needed to verify 
that the home is worth what 
you’re paying for it. It’s a way for 
the bank to ensure that you have 
enough value in the home to 
justify the loan amount. In some 
cases, if the appraisal comes back 
under what you have agreed 
to pay, you may have to find 
additional funds to make up the 
difference.

Obtaining Financing 
and Appraisal
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TIPS FOR 
HOME SHOPPING

YOUR PATH INTO HOMEOWNERSHIP IN BOISE, YOUR PATH INTO HOMEOWNERSHIP IN BOISE, 
AT LEAST MENTALLY, BEGINS HERE: SHOPPING FOR A HOME.AT LEAST MENTALLY, BEGINS HERE: SHOPPING FOR A HOME.

We underdstand the 
roadmap toward 

homeownership isn’t always 
joyful, so, it makes sense for 
would-be homebuyers to 
dream big and window shop 
before anything else.

We think you can do a 
combinaiton of both.

TIPS AS YOU BEGIN 
YOUR JOURNEY TO 
HOMEOWNERSHIP

1. Input the Digits

The “details” of owning a home 
— what color to paint your 
kitchen, decor, and layout — 
are perhaps the most enjoyable 

activities you’ll do when you 
settle into your new home. 
The key here is to remember 
that there’s always time for that 
later. Right now, as you begin 
to look for open houses and 
cross out and circle homes you 
want to tour on your map, jot 
down the digits. 

Knowing your price range will 
go a long way in determining 
where you stand as a candidate 
to buy the home of your 
dreams.

Before falling in love with the 
home, a little arithmetic will 
tell you if you can afford the 
mortgage, taxes, HOA fees and 
other associated costs. If you’re 

left with very little wiggle 
room, let alone any extra cash 
to redo your kitchen, it may be 
time to look at different price 
ranges that will fit your wallet – 
DIY projects included. 

2. Take Advantage of a Pre-
Approval

Sometimes online mortgage 
calculators leave out pertinent 
financial information that 
could truly tell you how much 
home you can afford.

Better than crunching the 
numbers (our tip above) is 
getting a pre-approval, or at the 
very least, pre-qualified.
Getting a lender’s blessing 

through a pre-approval means 
your financial picture is in 
complete focus and you’ll 
know exactly what you can 
afford — and how much your 
mortgage will be.

This is a time and energy saver 
— so you can focus on the fun 
part of shopping for a home.

3. Don’t Touch Your Credit

Your priority is keeping your 
healthy financial picture intact. 
This means no huge purchases 
or frivolous spending.

Even before future homebuyers such as yourself begin to crunch the numbers 
and fill out a pre-approval application, many decide on bypassing these essentials, and dive 
right into shopping.
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TIPS FOR HOME SHOPPING

The last thing you want to do 
as you prepare to buy a home 
is disrupt your financial mojo. 
Lenders need to see your 
sustained credit worthiness so 
they can offer you a fantastic 
loan, especially during the 
underwriting process.

Added debt, credit card 
applications, sudden big-ticket 
purchases are total financial 
buzz killers. 

Avoid these at all cost so you 
can increase your chances of 
getting approved for a home-
run loan.

4. Avoid the Hype

While it’s true that spring is 
typically a busy time for real 

estate transactions, the last 
thing you want to do is time 
the market.

Obsessing with 
prognostications can lead to 
disappointment. No matter 
what we think will happen in 
the real estate market, the truth 
is we don’t have a crystal ball. 

The best we can do, and 
certainly the best you can do, 
is put your best forward when 
you’re ready to buy. 

The best time to buy a home 
is when all your ducks are in a 
line and you find the home of 
your dreams.

5. Leave No Financial Rock 
Unturned

Finances may be a big reason 
for your decision to purchase a 
home. Factors like rent versus 
monthly mortgage and
long-term return on 
investment may be at the 
forefront of your thinking. 

In order to truly make it out on 
top, however, you must account 
for every cost associated with 
your purchase. Property taxes, 
utilities, HOA fees and the like 
can tip the balance from green 
to red. There will be other 
expenses as well. Think costs 
for repairs, maintenance and 
potential property tax hikes – 
they can be factors, too. 
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HOW TO MAKE 
AN OFFER

This is where your journey 
needs to make a slow stop.

Making an offer is a make it or 
break it moment – so you need to 
apply the brakes when you arrive 
at this point so you can evaluate 
the whole situation.

Make Sure You Are Educated on 
the Market

When you’re ready to place 
an offer, you should have 
already gone over a thorough 
Comparative Mortgage Analysis 
(CMA) and studied Market 
Trends like a college student 
preparing for midterms.

A CMA helps you to better gauge 
the dollar amount you should 
present to the seller. A CMA 
report boils down the “nuts and 
bolts” that go into valuing the 
property. Number of bedrooms, 
bathrooms and square footage 
are formulated and compared to 
recent nearby homes for a price 
analysis. This analysis includes 
listing price, sold price, average 
sold price and price per square 
foot of each comparable property. 

Once all these numbers are 
crunched, you’re almost ready to 
submit a competitive offer with 
the utmost confidence.

How do you get from all those 
variables to a formula for success? 
The best method is to pay close 
attention to certain numbers. 
For example, you may pay closer 
attention to the “sold price” 
instead of looking at the listing 
price. While a listing price may 
reflect market trends, the sold 
price tells us how much the home 
actually sold for. This information 
is valuable and you ought to 
consider it when determining how 
much to offer.

Averaging out the sale prices 
can give you a better idea of the 
home’s worth. Some outliners 
will occur. For example, a home 
similar to the one you want to 
bid on may have just undergone 
a major renovation, which in 
turn pushed the selling price 
beyond what you’d expect. After 
averaging the price, then you can 
adjust based on bedrooms, square 
footage, bonus rooms, upgraded 
features and so forth. This may 
not be the perfect method if the 
houses are not all that similar, 
however.

Time is also a major factor. If 
you find a home that is similar 
to the home of your dreams, the 
sale price may be a very good 
predictor of the market value for 
the home you have your eyes set 
on. The more recent the sell, the 
better predictor it’ll be.

Market Trends

Knowing the fair market value of 
a home is critical for formulating 
your own offer, as we outlined 
above. 

Other considerations include 
trends that undoubtedly 
could impact price. Trends 
are segmented by region, city 
and even by neighborhood. 
Once you and your real estate 
professional identify the 
appropriate trend for your 
home, you’re ready to use this 
information to submit your 
offer.

Buyer’s vs. Seller’s Market

This factor is perhaps the easiest 
to determine. In fact, you may 
not even have to. The market’s 
temperature will be evident. 
Based on which way the needle 
is leaning, your offer will need to 
be adjusted accordingly. 

Along with a market analysis, 
you’ll also be able to gauge 
the market’s temperature 
anecdotally. Listen to your 
friends, coworkers and news 
stories about where the market 
is going. This information will 
empower you to make a 
more-informed offer.
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Competition/Average Number of 
Days on the Market (DOM)

The number of people in the 
market is also telling. Your CMA 
will show you how many homes 
are on the market. The number 
of homes on the market and the 
number of days on the market are 
clear signs of the pool of buyers.

Follow News Headlines

Higher (or lower) interest rates are 
market-trend factors. If there’s a 
sudden increase to interest rates, 
a buyer may make a push to enter 
the market sooner rather than 
later. If the base interest rate is 
increased it could put pressure on 
lenders to increase mortgage rates.

Ready to Make an Offer

As you can see, the variables of 
this very formulaic process is 
in-depth. You and your real estate 
professional can take a deeper 
dive in to the numbers.

When you’re ready, your first offer 
ought to be the best. One cannot 
assume the seller will counter your 
offer, therefore, it is imperative 
that your best offer is put up first 
after doing your due diligence. 
The next thing to keep in mind 
is to not overbid. By definition, 
overbidding is a price above fair 
market value. Furthermore, you 
should not bid more than what 
the home will appraise for. Doing 
so runs the risk of losing out on 
your loan.
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Final walk through and signing 
closing paperwork
A final walk through is like a day trip to your favorite town in Idaho.

The town’s finest features are easily recalled from your 
memory, but there’s still nothing like seeing it again. 

As you stroll through the little town, you may even look for 
new features (or defects) that you hadn’t noticed before. 

The final walk through of the house you selected to be your 
home should be treated similarly.

It’s fine to envision and take in your favorite features, but be 
sure to be a careful observer, too.

This step should be taken near the end of your journey —
maybe even 24 hours before all the paperwork is signed and 
you close on your home.

When you begin your final walk through, keep the 
following in mind:

1. Bring your home inspection and a copy of the seller’s 
property condition disclosures. By now, you should have 
taken notes on the things to look out for.

2. Be sure that the items your seller agreed to keep on the property 
are still there. Keep in mind, they must be in writing. 

3. Conversely, make sure items you do not want to keep, or 
weren’t put in writing to stay, are out of sight.

4. Test the appliances.

5. Check electrical outlets.

6. Take in the views … because soon, this place you’ve become so 
familiar with will soon become home.
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Signing the Closing Paperwork

Moments before closing on a mortgage, you can expect a load of paperwork for your information and for you to sign. 

Some of the federally mandated documents include terms, provisions and costs of your loan. The paperwork also will include 
your rights and responsibilities as a borrower and record of the transaction. 

Loan Estimates: 
This form is very 

important. It outlines 
the terms and 

estimates of your 
loan.

Initial Escrow 
Amounts: 

This list is what you 
might have to pay 
in taxes, insurance 

premiums and other 
costs associated with 

homeownership. 

The Contractual Documents - 
Promissory Note: 

This will bullet point the terms you’ve 
agreed to and provides the amount you 

owe, interest rate, dates of payments, 
total amount you’ll pay, length of loan 

and so on.

You will also receive state and local 
government-mandated documents.

You will also 
receive state and 

local government-
mandated documents.
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Closing Disclosures:
This form lists the 

final terms of the loan 
you selected, the final 

closing costs and details 
about who pays for 

what (this is negotiated 
during the contract 
process between the 

buyer and seller).
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What to expect on the final 
day of closing
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Now that you’re on this bridge, the life you once knew as a 
renter is in the rear-view mirror, and the life as a homeowner 
provides you the fresh outlook you’ve long sought. 

Before getting here, the last steps on the final day of closing 
requires some patience and a little work.

What happens on the final day of closing?

At this point in the transition, something incredible is 
happening: Ownership of the home transfers from the seller to 
the buyer. It’s the collection of these processes and the recording 
of it that allows for this to occur.

Specifically, you can expect:

• Lender will provide a check for the amount owed on the 
home.

• Seller will sign additional paperwork for the transfer.
• Title company will register the new deed with the county.
• Seller will receive his or her payment based on the balance 

of the mortgage and closing costs.
• You’ll sign additional paperwork related to the above.

Once all these legal and financial mechanisms are completed, 
you are officially the new owner of the home.

Your wait during this escrow process may have felt like it took 
longer than it did. Typically, once you enter escrow (period 
between offer and closing), you have about 30 days to close. 

Perhaps the most important step during escrow is the 
underwriting process for your loan. The 30-day window 
provided your lender the necessary time to complete this vital 
step. 

Once you enter into the contract, you have made good on 
your promises and the seller did the same. The dates you set 
for contingencies and closing have finally come and pass. The 
inspections are behind you. The bank appraisal a long-lost 
memory.

Closing day and what it represents is your reward.

Closing on your home mortgage loan represents the proverbial crossing of the bridge.



WHEN DO YOU GET 
THE KEYS TO 

YOUR NEW HOME?
So when do you get the home?

Closing on your home loan usually neatly coincides with the dates you 
and the buyer agreed upon. In most cases, you can receive your key 

once you close and are on record. Technically, when the county record 
is made and is confirmed by the title company, you have officially 

closed on the loan. 
Barring any contractual language, the key is placed in your care. 

If the day has come and you are on record, you will likely receive a 
phone call from your real estate agent. Then, you’ll make arrangements 

to hand off the key with your agent.
Undoubtedly, this is a moment to cherish and one you 

will not soon forget.
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Your journey toward home 
ownership has almost reached 
an end point, but it’s not the 
conclusion. 

After you have signed and 
initialed all the vital paperwork 
and move in, your horizons will 
be expanded so you can take on 
your next adventure. 

You may feel a sense of finality 
once you receive your key to your 
new house. 
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